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Overview 

Seminar Description 

Welcome to REO Appraisal: Appraisal of Residential Property for Foreclosure and 

Preforeclosure. This seminar was developed for  

 Residential appraisers who are completing assignments for use in a 

preforeclosure decision, a foreclosure proceeding, or a postforeclosure decision. 

 Lenders who need valuation services for maintaining mortgage portfolios with 

delinquent accounts. 

 Lender personnel who need to make decisions on disposing of property acquired 

through loan defaults. 

 Secondary market participants. 

 Appraisal management personnel. 

Changes in lending practices and economic conditions have brought about a need for 

appraisers with the specific knowledge and experience to properly develop and document 

opinions of value for real property in foreclosure. 

This seminar begins with a look at the foreclosure process and the roles the appraiser 

and others play within it. Users of appraisal services will gain an understanding of the 

assortment of services an appraiser can offer to answer questions that arise during the 

foreclosure process. Appraisers will learn how to formulate a scope of work that provides 

a solution to the user’s problem. The material addresses the issues appraisers must 

consider in identifying, and then completing, the research and analyses necessary for 

credible results in this specialized area of practice. 
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Learning Objectives 

At the conclusion of the seminar, participants will be able to 

 Identify the needs of clients who order appraisals for use in preforeclosure, 

foreclosure, or postforeclosure decisions. 

 Recognize the range of services that an appraiser can provide in preforeclosure, 

foreclosure, or postforeclosure decisions. 

 Properly identify the assignment elements involved in completing assignments for 

foreclosure, preforeclosure, and postforeclosure appraisals. 

 Differentiate between different types and definitions of value. 

 Properly identify the market for a property. 

 Formulate a proper scope of work when completing appraisal assignments for use 

in a preforeclosure, foreclosure, or postforeclosure decision. 

 Properly use and disclose hypothetical conditions and extraordinary assumptions 

when completing appraisal assignments for use in a preforeclosure, foreclosure, 

or postforeclosure decision. 

 Recognize inspection requirements for assignments for use in a preforeclosure, 

foreclosure, or postforeclosure decision. 

Learning Enhancements 

The seminar has been designed with a variety of elements to enhance your learning 

experience. 

 Preview. To give you a taste of what is to come, you will find a Preview page that 

identifies learning objectives to consider as you move through the content. 

 Learning Objectives. In addition to the broad learning objectives noted earlier, 

each Part contains specific objectives that cover skills necessary to fully 

understand the concepts in the seminar. Look over the objectives before the Part 

begins so that you have a frame of reference as you move through the material. 

At the end of each Part, reread the objectives. Are you able to perform what is 

stated? If not, this is the time to ask your instructor for help. Or, review the 

concepts that you do not understand. 

 Examples, Problems, and Case Study. Supplementing the discussions are 

examples and problems, as well as a case study, to help you visualize and 

practice what you’re learning. 



Appraisal Institute  REO Appraisal vii 

Classroom Guidelines 

To make the learning environment a positive experience for everyone attending, 

please follow these guidelines:  

 100% attendance is required. No exceptions. 

 Limit use of laptops to classroom projects.  

 Communicate with business associates during break time instead of class 

time. 

 Put away reading materials such as newspapers and books that are not used 

in class. 

 Silence cell phones.  

 No recording devices are permitted. 

 Refrain from ongoing conversations with those seated near you and other 

distracting behavior. 

General Information 

 Calculator: A normal function calculator is required for today’s class. 

 Breaks: There will be a 15-minute break during the morning session and another 

during the afternoon session. The lunch break is one hour. A meal is not provided 

unless specified in the sponsor’s advertising or in your seminar confirmation 

materials. 

 Attendance Sheets: Attendance sheets will be distributed during class to verify 

your attendance during the morning and afternoon sessions. Attendance for the 

entire seminar is required. 

 Certificates: Certificates of completion will be distributed (or mailed) upon 

completion of the seminar. 
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